Proven & Totally FRESH $6k to $8k/mo Case Study
EXPLODES Profits Within 24 to 48 Hours
100% Newbie Friendly!
Unique Twists That NO ONE Else Is Doing
Truly Life-CHANGING Profits
Anyone can do this!

Introduction
Welcome to "Atomic Profits"!
James Sancimino here with my partners Bill & Spencer.
You made a very smart move in picking this up today.
Especially at the LOW price that we priced this at.
Because what you saw at WarriorPlus was an INTRODUCTORY
launch, and we will be raising the price for this later on.
So if you got in for around $7.95 to $12.95, you got in at a
VERY low price.
We plan on charging $37 to $47 for this later on.
Because this is a system and method that is pulling in MULTI
4-FIGURES per month for me.
$8k/month to be exact.

That's what the past 30 days have brought me.
The previous month before that, was a $6k/mo.
($4,195 went into my bank account as you can see below, and
another $2k went into a retirement account)
I predict that I will hit 5-figures/mo with this method very soon.
Because as you can see... this is SCALING UP.
And getting better and better.
Month after month.
The Atomic Profits system has changed my life and the goal now
is to help you change yours.

Here's PROOF of the crazy results I've been getting with this
"Atomic" method/system:

Those screenshots were taken directly from my bank account.
Most people claim they are getting $X amount of results.. But
what they don't tell you is it's actually their GROSS income.
What you are seeing in those above screenshots are pure net
profits going into my bank account.

In other words.. That's money I get to keep, 100% :)
Because I've dabbled in other methods before and the gross
income just doesn't pay the bills. I want NET income. Net
profits.
And that's what this Atomic Profits system brings me.
So I'm very happy with it and I'm going to continue to do this
method over and over again until it stops working.
And honestly I don't forsee it to stop working.
This has been working for years, and it will continue to work for
years to come.
Alright without further ado...
Let's dive in :)

What Led Me To Discover This "Atomic
Profits" Method
My life before this method was... waking up at 4am every single
day to go to work.
I hated it.

Why so early? Why 4am? Because I had to drive 85 miles, one
way, just to get to work every day.
And I had to leave early enough to avoid rush hour in the Orlando
area.
Yes, I drove that far because I had no other choice at the time. I
had to work or starve.
Plus, I had a wife and family to support.
Fast forward to today........ :)
I haven't gone to a 9 to 5 job in over a year!

What changed??
For starters...

I got serious about my future!
I forced myself to think outside the box. I took a step back and
started to re-evaulate my worth and tried to identify what I was
good at.
...I gotta be honest it took a little bit of digging at first lol, but
I was finally able to jot a couple things down :)
And I was fine with this "thinking outside the box" session.
Because I was sick and tired of the rat race!
I was sick of big companies telling me how much I was worth.
Basically passing me by for the next guy.
I even got laid off once after 18 years of busting my hump! No
fault of my own! Then I found out they hired 2 much less
experienced people to replace me.
It sucked. And my guess is some of you reading this can relate.
So I know the pain.
So how did I escape all this?
How did I discover this amazing "Atomic Profits" system?
Before I reveal it... I want to ask you...

What can you do really well? Like, I mean, what are your
skills? Your experience, etc.
Take a minute to think about it. And if any answers jump into your
mind, it's a good idea to jot those down asap.
Why is this important?
Because this ONE simple overlooked exercise is what is going to
help you escape the rat race and finally enjoy freedom!

Many people don’t realize the ANSWER to being free from a job
is right in front of them.
9 times out of 10, it’s something they already have but just lack
the guidance to use it in a way that helps them finally
breakthrough.

It took me some time to realize this myself, ya know! So, you are
not alone if you’re still searching.
Bottom line is… We ALL have talent, skills that we have learned
over the years that are itching to burst out at the seams and show
the world what we’ve got to offer!
We just need the right spark to get that fire burning :)
I'm here to help you ignite that spark.
And we’ve got to look ahead and move fwd. I mean its great to
learn from mistakes, but NOT to dwell on them.
So what was my talent, you may ask?
Well, as a kid I LOVED to draw.
I could draw whole city blocks of apartment buildings in my
neighborhood. In painstaking detail. Talk about hand cramp,
ouch! But It was fun :)
So when computers came along, I naturally gravitated towards
them. I also loved, and still do love, to BUILD stuff.
So when I discovered CAD (computer-aided design), I fell right
into it and started to draw up a storm. Don’t go running and
screaming :)

This isn't about me teaching you CAD of course.
It’s about showing you how to cash in BIG TIME doing things you
Are already good at or are interested in learning.
That is what "Atomic Profits" is about.
My skills and passion have helped bring me some nice green!
And not only have I been lucky enough to get some nice green
coming in month after month...
But I was able to finally start a retirement account as well.
How?
Simple, we brand ourselves as the authority!
You’ve heard the expression, "Your reputation precedes you"?
Well, it’s something like that. Wondering how to do that? Good.

The Simple "Atomic" Steps
Step 1 – What are you good at?
Discovering what you're good at is not as hard as you might think
it is. First step: are you an extrovert or introvert?
Introverts would not likely want to go into public speaking and be
surrounded by a crowd of people staring up at you for wisdom
and guidance.
Extroverts would not likely want to work behind a computer all day
long, with little daily exposure to the outside world.
Q: What Did You Love Doing As A Child?
As children we do what we love to do—even if it makes us an
oddity. When you look back on your childhood pastimes, you are
likely to discover an innate talent. Is there something that made
you peculiar when you were young? Could it actually be your
superpower?

Step 2 - What are your "Bankable" Talents?
You must identify what bankable talents you have. I say bankable
because not all the things we may be good at doing have the
potential to make us money. Along with that, it is very important to
pick a niche you’d enjoy being in. Dream a little here. When

Atomics profits takes off for you… you may find you want to do
this for a long time.
So it’s best you actually like it!
The niche you decide on should be close in line with your talent. It
should also be something you enjoy doing and are genuinely
interested in.
I mean what good is doing something if you hate it right?
We’ve all been there and chances are good you’re in a situation
like that now.

Step 3 - Finding an Atomic-ly
PROFITABLE Niche

Those resources above should help you a lot.
And the first important rule of thumb is finding a popular niche
that’s already MAKING MONEY for others.
You may think finding a niche that not many other people are
doing is a sure-fire way to be profitable. Not so! Nine out of ten
times, the reason not many people are doing that particular niche
is because it “don’t pay jack”! Don’t fall into that “niche crap trap”!
One of the best ways to narrow down your list of niches that can
be profitable and fit your specific talents is to simply do a process
of elimination.
Use the Process of Elimination
Ask yourself the following:
● What am I doing now to pay the bills that I don’t want to be
doing three years from now?
● What am I spending my time on that isn’t tapping into my full
potential or helping me grow financially or personally?
● What services do I know are a “dead end”—there’s only so
much I can charge, only so far I can grow?
● What types of clients do I really dislike working with?

If you prefer we did this for you, check out the
The first Upgrade, the "Atomic Profits" DFY Niche List, I go over
15 niches that I highly recommend because of how profitable they
are.
If you want to get quicker "Atomic" results for yourself, I highly
recommend you grab that Upgrade.

Step 4 - Finding the GOLD in the Hills
Just as important as finding a profitable niche, is attracting the
right types of clients for your business.
As you're just starting your new business, it's ok to take a bit more
of a "shotgun approach" to landing a few clients. Make some
initial assumptions about who you want to work with, target them
first, and after working with a few of them, you'll develop a very
clear sense of whether or not you want to continue pursuing
similar clients.
The process of narrowing in on your target clients that you work
best with, will help you achieve much better results in the long
run. Once you have a few clients who are willing to recommend
you, the momentum will really pick up.
Word of mouth advertising is the just about best kind in the
freelance world! But that takes time, at first, to obtain. One of the
best ways to speed up that process is to go above and beyond
with your first few clients. Make it impossible for them to not want
to endorse and recommend you to their colleagues, business
acquaintances and friends!
Ask yourself these three questions:
● Which businesses will find my services useful?

● Which businesses can afford to pay the prices I'll need to
charge, in order to get to my income goal?
● Who are the decision makers within these businesses, and
what can I learn about their demographics & interests? Can I
find a way to connect with them on a personal level?
● When you have all of this information, you'll be
well-positioned to craft a cold email that cuts straight to the
core of what these clients need from you—you'll be able to
connect with them and offer immediate value.
Your goal is to build your authority and eventually be seen as the
go-to resource for a specific type of client(s).

Step 5 - Don't Underprice Yourself
You need to price yourself based on the value you deliver - not
based on what your competitors are charging.
Don't allow anyone else to dictate the terms by which you define
your value. That's not what starting a business is about.
Makes sense, right?

Big takeaway here: There's no such thing as prices that are too
high! Don't charge too far above your value, but don't ever
undervalue what you're doing for your clients.

Step 6 - Quick Clients On Demand
For those of you who may not have a ton of background or
examples of your skills, this section will tell you a couple ways you
Can get your foot in the door quickly to get you paid ASAP!
1. Offer Your Take on an Existing Product
Example: If you’re a designer, you’d do some quick rebranding of
and existing product line they have.
Why do this? A few reasons: first, you're flexing your chops as
designer to demonstrate your skills to both your peers and
potential clients. Second, you're showing that you have specific
ideas to make someone else's business better. Third, you're
creating the type of work you want more of, based on the style
and type of client.

2. The Atomic Goldmine
Try… We Work Remotely, Authentic Jobs, Smashing Jobs,
Elance, Krop, and even Fiverr. In the beginning,we want ot hit as
many people as we can (Getting paid sure beats watching TV).
Lead with solving their problem and not boasting about your skills.
If you're starting out and just plain need the work, bid on
anything—even if it's less than what you want to make.
Everyone's got to start somewhere.
Why do this? When you start out you don't a huge network.
Responding to as many projects as you can gets your name and
portfolio in front of as many people as possible. Even if you spend
a few minutes before replying to a posting to learn a bit about the
company, you'll be miles ahead of everyone else. If you hear back
from the company and they don't hire you, ask if you can keep in
touch. This is useful if they have future work or even others they
can refer you to.

3. Use Your Existing Contacts
Fellow graduated classmates? Employees from the place you
interned? Other freelancers you've established some rapport
with? Send short and personal emails to everyone you know,
telling them what are you freelancing for, and quickly describing
the type of clients you're looking for. You can even offer them a
"finder’s fee" if their lead lands you a gig.

Here's an example:
Hey [Name],
Did I tell you I've started doing freelance web design? Check out
my portfolio here (list free sites or personal projects).
I know how connected you are to creative entrepreneurs, so I'm
wondering if you knew anyone who may need a website? I can
even sweeten the deal for you by offering you a finder’s fee as a
token of my gratitude.

Mention what you do specifically, where they can see your work
samples, and the type of clients you are looking for. Be brief,
make it easy for them to say yes with a finder’s fee.
4. Talk to Other Freelancers in Your Field
These people aren't necessarily your competition—they're your
community. Introduce yourself. After you establish a bit of rapport,
offer to help them or pick up their slack if they're too busy to
handle their own workload. There are countless networking
events online and in real life. A good way to make connections
with industry peers is to show how helpful you are.
Where do you find them? Social media, networking events,
professional organizations (like AIGA for designers) and
associations (like the Freelancers Union). If you went to school for

what you're freelancing in, then keep in touch with classmates.
And keep in touch with past coworkers. You'd be surprised how
often I've been hired by people I had worked with previously who
had moved onto other companies.
Talk to successful freelancers in your industry and ask them
specific questions about how they get the work they do. The quick
question email technique is a great way to get your foot in the
door too. You get a good piece of advice from a freelancer who
knows their shit, you become a blip on their radar, and you're
seen by them as someone who wants to learn from them, and not
as someone begging for work.
I got this the other day, and was happy to offer advice:
Paul, I know you're busy and charge good money for consulting,
but I'm just starting out as a web designer and had a question I
hope you can answer:
How did you land your first client?
5. Find out Where the People You Want to Work with Spend
Their Time
Networking events? Online communities? Find them, go to those
places and start conversations. Be helpful, not pushy or sales-y.
To list a few online communities for three industries:

Designers: Designer Chat, Sidebar, Designer News, Reddit Web
Design Programmers: Hacker News Slack, Hacker News, Reddit
Web Dev Writers/Content Marketers: Inbound, Copyblogger
forum, Scribophile 6. Create Diverse Content and Make Yourself
Known
You aren't a writer if you aren't writing. You're not a photographer
if you're just buying fancy camera gear. But more than just
working on your craft, you can start a blog, a podcast, or a
YouTube channel to help make a name for yourself. Too many
freelancers focus their content on their own industry—create
content that benefits your potential clients.
Rather than just writing about my summer vacation, here are
some specific ideas for what I might blog about:
Something you wish every client would know about the type of
work you do.
If clients ask for the same things (i.e. make the logo bigger) and
they're the wrong questions to ask, what can you teach them
about the right questions to ask?
What are some quick fixes clients could make to their business,
based on your expertise? What are some success stories or case
studies from work you've done?

What resources can you share with clients? What books can be
recommend?
6. Start for Free
Free work gets a bad rap, but when you're just starting out,
sometimes it's necessary to build your portfolio and pursue any
opportunity that you can get. Working for free is a lot more
feasible if you're still at a job that pays, where you can do it on the
side.

Step 7 - Sell yourself like a pro even if
you're terrified & think it’s impossible :)
Here are the basics of crafting an effective freelance proposal that
lands you clients:
● Make a strong entrance with an elevator pitch email that
already provides immense value & shows you've done your
homework.
● Sell your strengths.
● Anticipate and answer any questions that may come up.
● Lean on relevant work samples and past projects to
demonstrate your expertise. — Use a visually appealing
layout for your proposal.

Don't Mix Your Day Job with Your Freelance Business
Don't do anything to jeopardize your full-time employment, as you
still need it to sustain you while you grow your freelance business
on the side.

Conclusion + Final Words
As you can see the profits I've been getting with this "Atomic"
system are insane. These Atomic profits that have been rolling
into my bank account are keeping me away from a 9 to 5 job.

I'm grateful for this method and the lifestyle it gives me. Yes it
does take a little bit of work but it's nothing compared to being ball
and chained to a 9 to 5 job :)
Been there done that, and I'd much rather pick this over a job any
day of the week.
Now.. some final words. Don't overthink this method.
Go thru this training again if you have to. Everything is laid out for
you. Step by step.
And this can be applied to any niche. Doesn't matter.
The important thing is to take action. Imperfect action!
I started making $2k/mo with this. Then eventually $3k/mo.
Then $6k/mo.. And now I'm happy to report I'm making
$8k/mo with this.
Those results far exceeded my expectations.
Now it's time for you to get similar results :)
-James, with Bill & Spencer

The Upgrades
And if you grabbed any of the 3 upgrades, then pat yourself on
the back! Because these upgrades will really take you to the next
level with this "Atomic Profits" system.
So that you can get more surefire results.
You've got a "Last Chance" to grab the upgrades here:
http://atomicprofits.net/vip_fe178432.html#upgrades
Thanks again for picking up "Atomic Profits"!
We look fwd to working with you and hearing about your
successes with this proven method.
And if you have any specific questions about this 'Atomic' method,
you can contact James here: contact1@jamessancimino.com

